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With Q1 2014 total sales decreasing by 5.59% compared to Q1 2013, this is the first time in five years that Q1 sales have dropped. Single family 

homes saw less of a drop in sales from Q1 2013 (-4.76%) than attached homes and condos which decreased by 8.85% collectively. The drop in Q1 

sales is perhaps in part due to the winter weather curbing buyer demand. Given that the decrease in the number of contracts written was 

comparable to the drop in sales, we will be keeping a close eye on how the market develops in Q2 this year.

Central Virginia/Charlottesville MSA Real Estate Market Snapshot

Although total sales decreased this quarter, other metrics of the market’s performance were positive, especially for sellers and those considering 

listing their home. Median prices rose significantly across the market with the attached/condo segment experiencing the largest increase in 

median price at 18.18%. Average days on market were also down this quarter in comparison to Q1 2013 (103 vs. 120) indicating that buyer 

demand is growing stronger. Inventory levels rose by nearly 8% across the MSA, but with the drop in sales, months of inventory also rose by 4.8% 

over Q1 2013.
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Five Year Trend of Sales Activity (Number of Sales)

MSA (Albemarle, Charlottesville, Fluvanna, Greene, Louisa, and Nelson)
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Five Year Trend of Sales Activity (Total Number of Sales)

Consistent with the Charlottesville MSA’s sales levels this quarter, total sales in Albemarle County also decreased, dropping by 9.6% in comparison 

to Q1 2013 (207 vs. 229). This marks the second year in a row in which Q1 sales have decreased on a year-over-year basis. Single family sales 

were impacted the most, decreasing by nearly 16% over Q1 2013 (134 vs. 159), while condo sales levels remained fairly steady (15 vs. 16) and 

attached sales levels actually rose by over 7% from Q1 2013 (58 vs. 54).

Albemarle County Real Estate Market Snapshot
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On a quarter-over-quarter basis, median sales prices were down slightly in most property categories, but have increased significantly since Q1 

2013. With the exception of condominiums, average days on market have decreased in the Albemarle with single family homes seeing a 13.1% 

decrease and attached home seeing a 1.1% decrease over Q1 2013. Mirroring the MSA as a whole, contract numbers were also down on the whole 

over Q1 2013, but surprisingly the number of contracts written for condos, which had been decreasing in popularity of late, increased over Q1 

2013 (23 vs. 15).

5 YEAR TREND
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Albemarle County Percent of Sales by Price Range
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Albemarle County Market Snapshot (Part 2)

The Keswick, 29 North, and Southside areas saw the most sales activity throughout Albemarle in Q1 2014. These areas have seen consistent levels 

of sales activity quarter after quarter over the past year. Sales in Crozet decreased slightly, making up a smaller proportion of the sales in the 

county. With sales levels in Crozet typically bolstered by new construction, lower levels of construction activity, typical of Q1, was likely the reason 

for decreased sales this quarter. Sales distribution across property types remained consistent with previous quarters. Condos continued their 

trend of declining in terms of sales distribution.

Home sales in the sub-500K category continue to make up a significant majority (76%) of sales in Albemarle County which is consistent with the price 

distributions over the past four quarters. The 750K+ category made up 11% of Q1 2014 sales which is a significant increase over Q1 2013 in which the 

750K+ category made up only 7% of sales. Overall, sales distributions have remained relatively stable over the past year.

Albemarle County Sales by Sub-

Area

29 North Rio Earlysville Southside
Crozet Ivy Keswick Barracks

Albemarle County Sales by Type

Single Family Attached Condos
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Five Year Trend of Sales Activity (Total Number of Sales)

After a relatively disappointing Q1 for the City of Charlottesville in 2013, Q1 2014 sales increased 18.3% over Q1 2013 with a total of 84 homes 

sold. This is the highest level of Q1 sales since 2012 and the second highest in the past five years. With sales trends being relatively flat over the 

past five years and the number of contracts written down slightly in Q1 2014, we will see whether the market will continue it’s flat trajectory or 

experience a slow Q2 this year.

Charlottesville City Real Estate Market Snapshot
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The 23.2% increase in sales of single family homes was the primary reason for the high sales volume this quarter. The median price of single 

family homes also rose significantly in Q1 2014 on both a quarter-over-quarter and year-over-year basis at 14.5% and 26.9% respectively. 

$303,500 is the highest the median sale price has been for single family homes in the City in Q1 in nearly ten years. The increase in median prices 

is likely due to the high value homebuyers are placing on proximity and convenience to Downtown Charlottesville.

5 YEAR TREND
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Charlottesville City Market Snapshot (Part 2)

Charlottesville City Percent of Sales by Price Range
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Venable and Burnley-Moran continue to be the two most popular school districts in the City in terms of sales. In Q1 2014, sales in these two areas 

accounted for 45% of all sales in the City, which is down from 55% in Q1 2013. The distribution of sales by property type returned to their 

historical averages with single family home sales making up 82% of all sales.

The sub-$250K and the $250K-$500K categories made up equal portions of the Charlottesville market in Q1 2014 at 44% each. The $500K+ 

category comprised a higher proportion of sales in Q1 2014 that it has over the past four quarters making up 12% of the market. This was 

bolstered by the strong performance in the $500-$750 category which recorded nine sales this quarter.

Charlottesville City Sales by Type

Single Family Attached Condos

Charlottesville City Sales by 

Elementary School Area

Burnley Moran Clark Greenbrier Jackson-Via
Johnson Venable
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Fluvanna County

Once again, Fluvanna had another strong quarter of performance. With sales increasing by 

4.6%, totaling 91 homes sold, Q1 2014 marks the highest Q1 sales total in the past five years. 

Median prices rose by over 10% in comparison to Q1 2013 returning to levels comparable with 

Q1 2012. Based on the 25% increase in number of contracts written in Q1 2014 compared to 

Q1 2013, it looks like Fluvanna could have another strong quarter in Q2 2014. 

Overall, there are mixed messages in the performance of the Greene County market in Q1 

2014. Total sales dipped slightly from Q1 2013 (45 vs. 49) and median prices dropped nearly 

11% to $205,000. Buyer demand seems to be relatively strong as days on market dropped by 

almost 23% and months of inventory also saw a significant decline.

Greene County
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Other than the 26.2% increase in median home price, metrics show that Louisa had a difficult 

Q1 this year. Total sales and contracts written were both down significantly in comparison to 

Q1 2013. While total inventory levels dipped slightly, months of inventory rose to 11.81 

months as average days on market rose to 119 days.

After a strong performance in 2013, the Nelson County market is off to a bit of a slow start in 

2014. Q1 2014 total sales returned to levels more comparable with Q1 2012 and are more in 

line with historical Q1 averages for the area. The market appears to be over saturated with 

inventory as the market is currently holding nearly twenty-three months of inventory which will 

be a point of interest moving into Q2 2014.

Louisa County

Nelson County
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*Some statistics in this report come courtesy of the Charlottesville Area MLS as of 4/12/14.
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